
The Spring Market (February 2017) 

A common question I get is when the spring market starts.  Of course the answer is, it depends.   
Here’s my opinion on this but others may have a different view.    

The spring market is typically a product of weather.   In normal years the spring market seems to 
hit when we get that first break in temperatures in early February.  Most years the cold weather is 
broken by a short 3-4 day spell of decent weather in early February.  I used to council my sellers 
that they had to be on the market before that ‘warmth’ hit, which in my opinion meant they had 
to have their home listed and on the market by February 1st of any given year.  I still believe this. 

Of course, however, this hasn’t been a normal weather year.   With spring like conditions 
arriving in January, the spring market happened a lot sooner than expected.   In fact, statistics 
show that this January had a 20.5% increase in homes going under contract than last January. 

Coupled with low interest rates the housing supply in McHenry County is terribly low.  The 
trend that I watch most closely is ‘month’s supply of inventory’ (MSI).   This indicator is a ratio 
of how many homes are coming on the market in a given month against how many are being 
sold.   Currently the County sits at an astoundingly low 3.2 MSI.  Said a different way, if we 
keep selling homes at the rate we’re selling them and the number of homes going on the market 
stays the same, we’ll run out of housing stock in 3.2 months.   Obviously that will never actually 
happen but it is an indicator.   The National Association of REALTORS® suggests that a 
balanced market has between 6 – 8 month’s supply of stock; we’re nearly half of that!  Looking 
backward, we have to go back to May and June 2016 to find the last time the MSI increased, 
when it went from 4.5 to 4.7.   Actually, much of last summer saw an increase in housing 
inventory. 

We’re so low of inventory that homes going on the market today, that are priced right, are selling 
in days; a handful of days. While the average ‘days on market’ has edged up to 114, there is a 
serious delinquency of property available today.   So much so, that the Heartland REALTOR® 
Organization is in the process of promoting a “Sell Now, Ask Me How” campaign in the County 
to get those thinking about selling their properties to contact an agent. 

Potential sellers need to start the discussion with an agent about the best approach to selling that 
property, the best time to do so, and what improvements, if any, might need to take place to get 
the best price in the quickest time. 

Insider advice: Be sure to price your property accordingly to its condition and with what the 
market is telling you it is worth, the best offer on a property is typically the first offer, and the 
longer the property sits on the market the lower the offers will be.   A seller cannot recover from 
over-pricing his/her property. Once you’ve missed the early window of opportunity, you’re 
swimming upstream. Just as towns and counties are different, so are neighborhoods.  Call a local 
professional to discuss what’s best for you.  
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